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Bandhan Bank mops up
{13,000-crore deposits
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OUR BUREAU
Kolkata, May 13

Bandhan Bank has been able
to rope in nearly seven lakh
new customers, after its trans-
formation from a microfi-
nance entity to a universal
bank in August last year.
According to Chandra Shek-
har Ghosh, Founder, MD and
CEO of Bandhan Bank, “Cus-
tomer addition through the
banking network was nearly
seven lakh. But, there will be
new additions in the micro-
banking segment too. Hence,
the actual number of new cus-
tomers will be higher.”
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Expanding presence Chandra Shekhar Ghosh (left), Founder, MD
and CEO of Bandhan Bank, and cricketer Sourav Ganguly at the
inauguration of a branch at Park Street in Kolkata ASHOKE CHAKRABARTY

He was speaking on the
sidelines of the opening of the
bank’s flagship branch here
in the city.

This is the bank’s 670th
branch. Bandhan’s customer
base across micro and general
banking stands at over 85
lakh.

With 501 branches, 2,022
door-step service centres and
50 ATMs, Bandhan has been
able to mobilise deposits to
the tune of 13,000 crore. Its

loan book stands at over
15,200 crore. According to
Ghosh, the bank will soon
have branches with dedicated
services for high net-worth in-
dividuals. The modalities of
the services on offer are being
discussed, he said.

“Let’s assume we are offer-
ing personal wealth manage-
ment services. Such services
will be more on a pne-to-one
level t.(ather than through
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bank branches. But, we need
to build the scale first for that
to happen,” he said.
Extending its service offer-
ings, Bandhan kicked off NRI
banking facility. NRI accounts
will mostly be for remittances
from abroad. The bank also
entered the retail lending seg-
ment through small ticket
home loans and financing of
small vehicles in suburbs,
semi-urban and rural areas.




