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*  This presentation is confidential and may not be copied, published, distributed or transmitted. The information in this presentation is being provided by
Bandhan Bank Limited (also referred to as ‘Bank’). By attending a meeting where this presentation is made, or by reading this presentation material, you agree
to be bound by following limitations:

e The information in this presentation has been prepared for use in presentations by Bank for information purposes only and does not constitute, or should be regarded
as, or form part of any offer, invitation, inducement or advertisement to sell or issue, or any solicitation or any offer to purchase or subscribe for, any securities of the
Company in any jurisdiction, including the United States and India, nor shall it, or the fact of its distribution form the basis of, or be relied on in connection with, any
investment decision or any contract or commitment to purchase or subscribe for any securities of the Company in any jurisdiction, including the United States and
India. This presentation does not constitute a recommendation by the Bank or any other party to sell or buy any securities of the Bank. This presentation and its
contents are not and should not be construed as a prospectus or an offer document, including as defined under the Companies Act, 2013, to the extent notified and in
force or an offer document under the Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) Regulations, 2009as amended.

*  The Bank may alter, modify, or otherwise change in any manner the contents of this presentation without obligation to modify any person of such change or changes.
No representation warranty implied as to and reliance or warranty, express or implied, is made to, nor should be placed on, the fairness, accuracy, completeness or
correctness of the information or opinions contained in this presentation. Neither Bank nor any of its affiliates, advisors or representatives shall have any responsibility
or liability whatsoever (for negligence or otherwise) for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in connection
with this presentation. The information set out herein may be subject to updating, completion, revision, verification and amendment and such information may
change materially. This presentation is based on the economic, regulatory, market and other conditions as in effect on the date hereof. It should be understood that
subsequent developments may affect the information contained in this presentation, which neither Bank nor its affiliates, advisors or representatives are under any
obligation to update, revise or affirm.

e This presentation contains certain supplemental measures of performance and liquidity that are not required by or presented in accordance with Indian GAAP, and
should not be considered as an alternative to profit, operating revenue or any other performance measures derived in accordance with Indian GAAP or an alternative
to cash flow from operations as a measure of liquidity of the Bank. You must make your own assessment of the relevance, accuracy and adequacy of the information
contained in this presentation and must make independent analysis as you may consider necessary or appropriate for such purpose. Any opinions expressed in this
presentation are subject to change without notice and past performance is not indicative of future results. By attending this presentation you acknowledge that you
will be solely responsible for your own assessment of the market position of the Bank and that you will conduct your own analysis and be solely responsible for
forming your own view of the potential future performance of the Bank ’s business.

e This presentation contains forward-looking statements based on the currently held beliefs and assumptions of the management of the Bank , which are expressed in
good faith and, in their opinion, reasonable. Forward-looking statements involve known and unknown risks, uncertainties and other factors, which may cause the
actual results, financial condition, performance, or achievements of the Bank or industry results, to differ materially from the results, financial condition, performance
or achievements expressed or implied by such forward-looking statements. The risks and uncertainties relating to these statements include, but are not limited to,
risks and uncertainties regarding expansion plans and the benefits there from, fluctuations in our earnings, our ability to manage growth and implement strategies,
competition in our business including those factors which may affect our cost advantage, wage increases in India, our ability to attract and retain highly skilled
professionals, our ability to win new contracts, changes in technology, availability of financing, our ability to successfully complete and integrate our expansion plans,
liabilities, political instability and general economic conditions affecting our industry. Unless otherwise indicated, the information contained herein is preliminary and
indicative and is based on management information, current plans and estimates. Industry and market-related information is obtained or derived from industry
publications and other sources and has not been verified by us. Given these risks, uncertainties and other factors, recipients of this document are cautioned not to
place undue reliance on these forward-looking statements. The Bank disclaims any obligation to update these forward-looking statements to reflect future events or
developments.

e This presentation is not an offer for sale of securities in the UNITED STATES or elsewhere.
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Key Highlights

Bandhan Bank - Overview Snapshot of operations Q2 FY 2020-21

»  Loan portfolio (on book + off book) for Q2 FY 20-21 grew 19.4% Y-o-Y

»  Deposits grew by 34.4% Y-o-Y in Q2 FY 20-21; Retail Deposit to Total Deposit at 77%

>  Gross NPAis at 1.2% & Net NPA is at 0.4% Zgzzlntc:ns I T X7e62bnt !
g U U gy 1

»  Added 0.51 million Customer during the quarter with total customer base reaching to

20.82 million (EEB- 15.77 million, Non EEB — 5.05 million) Net Interest Margin N !
(NIM) L B :

»  Bank's proforma GNPA ratio and proforma NNPA ratio would have been 1.5% and 0.7%

respectively without the dispensation given by Hon. Supreme Court. '"";;;y: """" !
L - 1

»  During the quarter, the Bank has made further provision of X 3 billion on standard

advances against the potential impact of COVID-19 taking the aggregate additional FXeJ¥ Nt 3.6%* .

provision held by the bank to X 21 bn

ROAE (%) 22.5%* 1

P . —— <
e TG ~E
v oe W [ fr =
34 548 1,045 3,656 20.82mn 62%
States & UTs Cities Branches Banking Units ‘iii’ Customers ﬂ EEB# Group

487 based loans

ATMs 45,549 88%
Employees Priority sector loans

1. On book + Off Book (including TLTRO X 5 bn)

*Annualised
#Emerging Entrepreneurs Business (Erstwhile Miro Banking Unit)




Overall business has grown 11% during H1 FY21 Bandhan
despite the Covid environment Bank

Overall Business Growth (X in Billion)

11%

!
2

1,427.5 Industry YTD  Bandhan YTD

766.2

Mar'20 Jun'20 Sep'20

B Deposit ® Advance

Source: RBI for Industry data, data based on last reporting Fridays of respective quarters




While industry credit growth remains weak, our ganlghan
an

strategic thrust in EEB, SME and Mortgages stands out

Quarterly Incremental Credit Growth

EEB 8% —
(X Bn)
X Bn l
] 498
462 <
Mar'20 Jun'20 Sep'20

SME
4,170

1—20%—l

262 34
_ ‘ 239 28 32
-

Mar'20 Jun'20 Sep'20
-1,252 e

-1,277
MORTGAGE 5%
0 |
XBn
Q4 FY 20 Q1 FY 21 Q2 FY 21
196 195
186
ROI
Mar'20 Jun'20 Sep'20

6
Source: RBI for Industry data, data based on last reporting Friday of respective quarter




In EEB, H1’s tepid growth is partly seasonality Bandhan
induced; growth in H1FY21 stronger than recent years Bank

EEB portfolio growth

26.8% 28.6%
24.9%

15.2%
9.3%
6.7% 4.8%
3.6% 2.8% o
9.7% 1.8% 1.2% I ]:% 0.1% 2.3% o I




Highest QoQ CASA growth this quarter amongst Bandhan
previous quarters Bank

12.5%

Sep-19 Dec-19 Mar-20 Jun-20 Sep-20
HE CASA (X Bn) =——CASA Growth % B CASA Growth (X Bn.)

38.2%

36.8% 37.1% —

34.3%
32.9%
Sep'19 Dec'19 Mar'20 Jun'20 Sep'20
—CASA %
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EEB Collection Efficiency

EEB Collection Efficiency (Excluding arrears)

94% 95%
68%
As on 30th June'20 for the month Sep'20 (Monthly Avg.) Upto 27th Oct'20 (Monthly Avg.)
=\/alue % ===Customers %
No Of Customers making Payment
99% 99% 98% 95%
Q2 FY 20 Q3 FY 20 Q4 FY 20 Q1FY21 Q2 FY 21

Steadily moving towards Pre Covid Level



About 94% of our EEB customers have started repaying Bandhan

their loan installments in the month of Sep 20 Bank
Severely affected Moderately affected Least affected
(top 5 states) (Next 20 states) (Rest)
Share of

customers
O 98% paying

O 94%

93%
.
Share of Covid
58% 38% 4% Cases

10
Source: www.covidl9india.org; based on total confirmed cases as on 30t September 2020



http://www.covid19india.org/

Collection Efficiency in Housing Finance &

Bandhan

Commercial Banking (CB) vertical near to Pre-Covid Bank

Levels

CB segment wise collection efficiency

100% 100% 100%

98%
97%

88%

July'20 Aug'20 Sep'20

SME NBFC CB Total

Housing Finance Collection efficiency

Jul'20 Aug'20 Sep'20 11




Business & # Bandhan

Financial Bank
Overview




Asset Book Mix e an

Total Advances (% in Billion)

|
|
I
EEB
65.7 8
= 73 I 66.3 )
: I 6.6 » Retail
I = CB
- | Mortgages
|
|
| Sep’20
I
|
I
|
I
Sep'19 Sep'20 June'20
= EEB ® Mortgages = EEB Group = EEB Individual = Retail = CB = Mortgages

13
I Retail Commercial Banking



Bandhan

Emerging Entrepreneurs Business Bank

Emerging Entrepreneurs Asset Growth
. g! g P . W Number of Active Borrowers (Mn)
(X in Billion)

1% 497.8
? k] <
[ 0.6m

Sep'19 Sep'20 June'20
Sep'19 Sep'20 June'20

B Group Based ™ Individual
EEB Loan Disbursement (X in Billion)

Disbursements Post Moratorium from 15t Sep — 27" Oct

YoY-1.01x 92 SRl YoY-0.95x 250.0

199.5

84

1500 1325 426
104.3
100.0
80
! >0.0 31.1
No oagscl%un:sz((iﬁ(r)nn) Amount (inX bn)
= 2019 m2020 0.0 « . . .

Sep-19 Dec-19 Mar-20 Jun-20  Sep-20
Since moratorium is lifted Disbursements are close to
Pre-Covid Levels 14




Housing Finance B3nanan

Housing Asset Bifurcation (X in Billion) Housing Asset Segment wise (in %)
8.3 6.3

T Tyl | —_— - 34% I L 39%
! 11.2% 11.6% | 11.5%
I 1
' . '
! |
Sep'19 Sep'20 June'20 Sepl9 Sep'20 June'20

W Housing LAP & Construction B Housing LAP ® Construction

*Housing asset bifurcation excluding IBPC purchase

AVERAGE LTV Housing Asset Disbursements
(X in Billion)

Customers Average FOIR*
0.7%

|
50% I |
I |
44.6 9 9 9
: c47 I 67% A | (2
%
% |
0% — - ] =S :

Sep'19 Sep'20 June'20
M Salaried JUNE'20JUNE'19MAR'20

W Average FOIR
M Self Employed

Sep'19 Sep'20  June'20

W Average LTV

15
Professionals *FOIR is Fixed Obligation to Income ratio



Commercial Banking (CB) & Retail Bandhan
Bank
Assets

Product wise CB Assets (X in Billion) CB & Retail Disbursements — (X in Billion)

°I°
7% 65.7 14.6

653
51.3 | .

|

| B3

|

Sep'19 Sep'20 I June20

B NBFC-MFI m® NBFC-Others* m SME

Product wise Retail Assets (X in Billion)

|
> ek 06 I [ 6.6
|
|
|
|

Sep' 19 Sep'20 June '20

M Retail = CB

Sep'19 Sep'20 June'20

|
B Gold mTD-OD m others . o . 16
*Includes ILF&S exposure of X 3.85 billion which is fully provided
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Liabilities Profile

Deposits Growth (% in Billion) Retail to Total Deposits (%)

78% 77%

June'20

Sep'l19

CASA (%)

32.9%

Sep'19 Sep'20 June'20

Average SA Balance Per Customer (% in 000’)

B General Banking ™ EEB

Sep'19 Sep'20 June '20 1.6 I
2.0 , :

35.0 51.3 46.0

17
HECA mSA TD 5ep'19 Sep'zo June'ZO



Bandhan
Bank

Financial Performance

Total income (% in Billion)

Operating Profit (% in Billion)

H Net Interest Income ™ Other Income Total Income

Q2 FY 20 Q2 FY 21 QlFY21

PAT (% in Billion)

9.7 -5.3% 9.2

—_— O . . . -
U
v

Q2 FY 20 Q2 Fy 21 QL Fy 21 Q2 FY 20* Q2 FY 21# Q1 FY 21#

# PAT for Q2 FY21 is after taking accelerated additional COVID 19 related provision on standard advances of X 3bn and in Q1FY21

amounting to X7.5 bn; 18

*PAT for Q2FY20 had benefit of lower tax rate resulting in reducing tax expenses by X 1.1 bn and increasing PAT accordingly.



Bandhan

Financial Performance Bank
Capital Adequacy Ratio (CRAR) NIM (Annualized)
B Tier| W Tierll Total |
I 10.00% 1 8.2% 8.0% | 8.2%
25.1% 25.7% I 26.5% |
3.5% I I
22.2% I
1 0.00% - I
Sep'19 Sep'20 June 20' Q2 FY 20 Q2 Fy21 Q1 FY 21

CRAR for Sep’20 after considering H1 FY21 Profits is 27.8%

Spread (Annualized)

H Yield B Cost of funds (Excl Cap.) Spread

14.2% 13.3% 13.6%

7.0%
7.1% 7.2%

Q2 FY20 Q2 FY21 Q1 FY21 19
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Financial Performance

ROAA & ROAE (Annualized)#

|
m ROAA I m ROAE
28.3% |
22.5% ,
I 14.1%
4.8% 3.6% | 2.3%
L]
Q2 FY20 Q2 FY21# Q1 FY21#
Cost to Income Ratio Operating expenses to Average Assets (Annualized)
|
30-8% 29.4% | 27.9% I
| 2.8% 26% | 2.5%
| I
| |
I I
Q2 FY20 Q2 FY21 Q1 Fy21 Q2 FY20 Q2 FY21 Q1 Fy21

# ROAA & ROAE for Q2 FY21 is after taking accelerated additional COVID 19 related provision on standard advances of X 3bn and in

Q1FY21 amounting to X7.5 bn
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Financial Performance

Segmental GNPA movement - (X in Billion) Gross NPA and Net NPA

B Gross NPA (%) B Net NPA

|
I 1.8% I
0,
: 101 L% , 1.4%
| |
| |
I Sep'19 Sep'20 June 20'
| W Others* ] i
I . Credit Cost (Annualized)
B Housing
| mEEB
I 4.9 %
2.1%
| |
| |
| |
' |
Sep' 19 Sep' 20 June' 20 I
W 0.0% I
Q2 FY 20 Q2 FY 21 Q1 FY 21

*QOthers includes X 3.85 bn of IL&FS )
B Credit Cost - NPA  H Credit Cost - Standard



Bandhan

Geographical Distribution Bank

Banking Outlets Focus on serving the rural & underbanked
4.701 4559 population

Banking Outlets as on 30t Sep 2020*

4,220

B Mtero
H Urban
m Semi-Urban

Rural

*Basis original classification at the time of opening

Diversifying presence with non-east
increasing over 50% now

M Eastern

m North Eastern
Sep'l9 Sep'20 June'20 m Central

Northern

B Southern

® Banking Units ® Branches

B Western



Profit & Loss Statement (IN X Bn) ang an

Particulars Q2 FY 21 Q1 FY 20 Q2 FY 20 YoY%
Interest Income
31.98 30.18 5.96% 26.90 18.87% 108.86
Interest expenses
12.75 12.07, 5.63% 11.61 9.82% 45.62
Net Int. Income (NII) 19.23 18.11 6.18% 15.29  25.75% 63.24
Non Interest Income
3.82 3.87] -1.29% 3.60 6.11% 15.49
Total Income 23.05 21.98 4.87% 18.89 22.00% 78.73
Operating Expenses
6.77 6.14, 10.26% 5.82 16.25% 24.27
Operating Profit 16.28 15.84| 2.78% 13.07 24.60% 54.46
Provision (Std. + NPA)
0.95 0.99 -4.6% 1.46] -34.93% 7.03
COVID 19 Provision
3.00 7.50, -60.00% - - 6.90
Profit before tax 12.33 7.35 67.76% 11.61] 6.24% 40.53
Tax 3.13 1.85] 69.19% 1.89 65.70% 10.29
Profit after tax 9.20 5.50 67.27% 9.72 -5.35% 30.24

23



Balance Sheet (IN XBillion)

Bandhan
Bank

As at As at
Particulars % Change
30th Sep 2020 31°* Mar 2020

Capital & Liabilities

Capital 16.10 16.10 0.00%
Reserves & Surplus 150.57 135.85 10.84%
Shareholder Funds 166.67 151.95 9.69%
Deposits 661.28 570.82 15.85%
Borrowings 140.10 163.79 -14.46%
Other liabilities and provisions 46.73 30.62 52.61%
Total 1,014.78 917.18 10.64%
Assets

Cash and balances with Reserve Bank of India 31.28 63.45 -50.70%
Balance with Banks and Money at call and short notice 8.46 20.08 -57.87%
Investments 222.85 153.52 45.16%
Advances 733.07 666.30 10.02%
Fixed Assets 4.14 3.69 12.20%
Other Assets 14.98 10.14 47.73%
Total 1,014.78 917.18 10.64%

24



Credit Rating Bana e

Rating of Bank’s Financial Securities

. ) Amount
Rating Rating Agency (X in Billion)

Subordinated Tier Il Non - CARE AA-; Stable CARE Ratings
1.60
Convertible Debenture
[ICRA]AA; Stable ICRA
[ICRA] AA; Stable ICRA
Non-Convertible Debenture # 50.75**

CRISIL AA/Stable

Term Loans From Bank ICRA]AA Stable ICRA 0.80

CRISIL A1+ CRISIL
Certificate of Deposit 60.00*
[ICRA] A1+ ICRA

Fixed Deposit Program # CRISIL FAAA/Stable CRISIL 1.60
Subordinated Debt # CRISIL AA/Stable CRISIL 0.35

*Rating of ICRA is for X 30 bn only
**Rating of ICRA is for X 22.64 bn only
#erstwhile GRUH Finance Limited transferred to Bandhan Bank Ltd.

25



The next five . Bandhan

years..... Bank
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The Bank’s Vision 2025

Banker for the new

Indian, through Serving needs of
every step of their emerging India
aspiration journey

Vision-2025

Value based
Enabling ‘employer of choice’

entrepreneurs grow — to attract high
bigger quality, motivated
talent

27



EEB Channels to provide one-stop solution for all

banking needs to mid and low income group
customers

A H

I ? I Commlch

b b‘ir/‘\\\ Bank Branch
f%? Banking Unit « Converting Vintage EEB

borrowers to individual
loan and helping them to

Banking Unit * After becoming a graduate to MSMEs
Bank, BUs cater to  Banking Units to focus
. Prior to becomine a group micro loan on verticals for two
g requirements and wheeler, consumer, and
Bank, banking units other services are micro hé)using loar;s as
(BUs) were catering provided at the well
only to loan Bank branches .

To provide deposit
services to EEB
customers

requirements

28
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We aim to expand & diversify asset book

Rapid diversification in other non-EEB

b ADVANCE MIX segments in the next 5years
Housing

* In addition to GRUH centers, Banking outlets to

= EEB Group E EEB Individual*
= Mortgages B generate leads
= Retail * Hence, in addition to Affordable Housing segment

focus will be on Micro Housing and Prime

30% customers to move to Individual lending and

= Housing
9%
—_— Commercial Banking
= *  MSME business to grow as vintage EEB
—2%—

i becoming sole lender to the customer
*  Focusing on market sourcing of SME in X 10 lakh
. to X 25 crore segment |
' »  Extending trade finance facility to MSME
customers i

Retail Business

*  Building new Retail Business Vertical focusing on
PL, Two wheeler, Gold Loan and Vehicle loan

* Building a Collection vertical to support the
business

* Using Technology in Sourcing and assessing the
customer

Sep'20 FY25E

*EEB Individual is part of CB for the FY25 Projections

29




Expansion and Diversification of distribution Bandhan
network to further strengthen deposit book Bank

* Plan to make customer accounts more sticky by cross

5 .
selling additional products | Sep'20
| cor O 13%
* Building digital channel for on-boarding and superior @ 6% "
7%

* Focus on salary account 53%

' customers experience

| 0
* focus on current account : 126

Bank Bra nch Network m Central m Eastern = North Eastern
a %rthern m Southern m Western

T FY25 E
gyl iy ipal

17% 23%
FY 20 FY 25

___________________________________________________________________

Distribution network expanding rapidly
* Adding more Banking Units outside core geographies +————

19%

k 23%

14% 4%
T . m Central ® East = North East
* Overall distribution network will nearly double by entra asterm orthkastern  3p
Northern m Southern m Western

FY25

' » Expanding branch network rapidly across states



Focus on further strengthening our digital strategy Egrr]lghan

Wedding

& i

\ Key Capabilities
Busines H. & Travel v’ Building customer lifetime value through
/ \ customer centricity
v’ Finance getting seamlessly embedded in
Entertainment @ P; m Retirement end user journeys (“Money for Life”)
\ ‘\*f/. v/ Multi-proposition & service platform with
. i hyper personalized advisory
Shopping™=2 Money For Life #.  Child Education v Focus on innovation & inclusion through
u bionic capabilities (tech enabled touch)
Save |Spend| Invest | Protect| Borrow | Transact v Frictionless Omni-channel experience thru
—————— enriched 360 degree view of customer
Experience Omni channel End-to-end services Hyper personalized & Simple, Smart & v’ Create open banking & API ecosystem for

rapid at scale integrations with partners
v’ Digital marketing to deliver high ROI
v’ Digital augmentation of traditional channels
v Improved real time MIS & decision making

Layer experience across all channels relevant interactions Seamless

Partnership with Cutting edge services e >
Engagement Innovative & engaging Sl e ] s ecosystem (non bank) delivery with self v Process digitization & automation (RPAs)
Layer propositions . for catering end to end service options &
user journeys o ;
customer needs intelligent routing Enabled by
v’ Platform driven architecture through open
- ;ro_du:t g - interfaces/APls (Modern API factory)
Products & Services for Digital Age (Assets, Liabilities, Third Party Products, Payments and Advisory) v’ Containers, micro-services architecture and

Services Layer

server less computing
v’ Data lakes & Big data platforms
v’ Al/ML, Bots and Cognitive intelligence

e Credit decision making Monitoring & collections
. . management
Intelligence Analytics &
Layer LN Retention & Growth (cross Al capabilities for “Next Digital Marketing,
sell & upsell) opportunity Best Actions” Engagement and Servicing

To deliver

v’ Superior value & experience

v’ Scaled customer acquisition & engagement
v’ Scaled digital revenues

v  Improved productivity & operational
Fraud prevention Cyber security efficiency

v’ Best in class cost to income ratios

Intelligent S —— Modern API
infrastructure & architecture

Technology &
Infrastructure

Delivering Superior Banking Value & Experience continuously across
the customer life cycle
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Experienced and professional

team...

Chandra Shekhar Ghosh

MD & CEO

» Founder of BFSL, has 27 years of experience in the field of
microfinance and development

» Awarded ‘Entrepreneur of the Year’ by Forbes and ET in 2014

Sudhin Bhagwandas Choksey
Head, Housing Finance
» 35+ years experience in financial industry.

» Previously served as Managing Director at GRUH Finance Limited.

Deepankar Bose

Head, Corporate Centre

» 36+ years experience in banking industry

> Previously served as Chief General Manager and Head Of Wealth
Management business, at SBI

Sanjeev Naryani
Head , Business

» 32+ years of experience in banking Industry
» Previously worked as Chief General Manager and Head of Real
Estate and Housing Business Unit at SBI

Sunil Samdani
Chief Financial Officer
» 20+ years of experience in financial industry

» Previously served as Head of Business Analytics and Strategy at
Development Credit Bank and as CFO at Karvy

Santanu Banerjee
Head, HR
» 27+ years of experience in the field of banking and finance

»> Previously worked as Head of HR Business Relationship at Axis bank

Indranil Banerjee
Company Secretary

» 20+ years experience in financial industry

» Previously served as Company Secretary at Energy Development
Company

Biswajit Das
Chief Risk Officer
» 28 years of experience in banking industry

N

» Previously served as Head-RBS and regulatory reporting at ICICI Bank

£
o
|—
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c
(]
(S
V]
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©
=

Siddhartha Sanyal

Chief Economist and Head Research

» 20+ years of experience in the field of Macro Economic

» Previously served as Director and Chief India Economist at
Barclays Bank PLC.

Nand Kumar Singh

Head, Banking Operations and Customer Services

» 27+ years experience in banking industry

> Previously served as Retail Banking Head, Patna Circle, at Axis Bank

Kumar Ashish
Head , Emerging Entrepreneurs Business
» 26+ years experience in the field of Banking and Finance.

» Previously served as North Zone Head of ICICI Bank and as Group
Director at Airtel Money.

Srinivasan Balachander

Chief Compliance Officer

» 20+ years experience in banking industry.

» Previously served as Chief Compliance Officer at Axis Bank Ltd.

Arvind Kanagasabai
Head, Treasury
» 30+ years of experience at a PSU Bank

» Previously served as CFO at SBI DFHI Limited, Mumbai

Rahul Dhanesh Parikh
Chief Marketing & Digital Officer

» 20+ years experience in Financial Industry.
» Previously served as Chief Executive Officer at Bajaj Capital Ltd.

Bandhan
Bank
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...backed by a strong independent Board

Board of Directors

Bank

Dr. Anup Kumar Sinha

Non-executive Chairman

» Economist with Ph.D from University of Southern California
» Served as Professor of Economics at IIM Calcutta for 25 years

Chandra Shekhar Ghosh

MD & CEO

> Has significant experience in the field of microfinance

> Awarded ‘Outstanding Leadership Award’ by Dhaka University

» Having more than 30 years of experience in microfinance & development
terrain

Bhaskar Sen

Director

»> Retired as Chairman & MD of United Bank of India
> Previously, Executive Director of Dena Bank

» Having significant experience in Banking.

Snehomoy Bhattacharya

Director

> Significant experience in public and private banking sector

» Previously worked as Executive Director — Corporate Affairs Axis
Bank

Sisir Kumar Chakrabarti

Director

> Previously, Deputy Managing Director at Axis Bank

> Also worked with State Bank of Bikaner and Jaipur prior to joining
Axis Bank

T. S. Raji Gain

Director

» Significant experience in the field of agricultural and rural
development, Previously, she has worked with BIRD

» Currently, CCM & State in Charge — MP - NABARD

Ranodeb Roy

Non-executive Director

» Founder of RV Capital Management Private Limited, Singapore, he
was earlier heading Fixed Income Asia Pacific in Morgan Stanley
Asia) Singapore

Santanu Mukherjee

Director

» Significant experience in Banking at various capacities in SBI
Group

» Former MD of State Bank of Hyderabad

Dr. A S Ramasastri

Director

Director, Institute for Development & Research of Banking Technology;|
Chairman of IFTAS; company promoted by IDRBT to provide
technology services in Banking & financial sectors

Harun Rashid Khan

Director

»> Retired as Deputy Governor of Reserve Bank of India

» Instrumental in formulation of Payments system Vision 2018 of
RBI

Bandhan

Dr. Holger Dirk Michaelis

Nominee Director

» Significant experience in private equity and as strategic advisor to
financial services companies

» Currently, he is working with GIC

Vijay N Bhatt

Director

> Significant experience in accounting, audit and assurance

» Former Sr. Independent Director of BSR & Co., Chartered Accountants

N V P Tendulkar

Director

» Significant experience in finance, accounts and management

» Former Whole time Director — Finance of Hewlett Packard (India)

34



Awards and accolades

Businessworld
Magna Awards 2019 Banker of the Year by Business

Standard

Mr. Chandra Shekhar Ghosh, Managing
Director and Chief Executive Officer
was declared as the Business Standard
‘Banker of the Year’ for 2018-19 on
November 14, 2019.

Bandhan Bank won two awards in the small size bank
category at Magna Awards 2019 by Businessworld.

1. Best Bank

2. Fastest Growing Bank

¢

Mr. Ghosh also won the 'Banker of the Year' award.

The Economic Times ET

&

Y Bengal Corporate Awards Emerging Company of the Year
by Economic Times

= Bandhan Bank recognized as the Emerging

Company of the Year by Economic Times

Bandhan recognised as the 'Fastest Growing Company', Awards for Corporate Excellence, 2019.

and also received the award for 'Excellence in Business
Performance' in the category of companies with
turnover of Rs.3,000 crore.




Thank You . Bandhan

Bank
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